Dear clients,

Well, the “kids” have grown as you can see.
Although we escaped the “3 year puppy stage”
with the old black lab and the chocolate, we
weren’t so lucky with the yellow lab. She’s like
watching a train wreck. There’s a trail of destruc-
tion a mile behind her. If she wasn’t so entertain-
ing, she’d have gone to the glue factory long ago.
January and February have been busy for us as
we’ve completely renovated our kitchen. It’s
given me a whole new appreciation of what those
that lost their homes in the fire have had to en-
dure. Although I’d love my insurance company
to be paying for the reno, I’m glad we didn’t have
to make all those other decisions and co-ordinate
all those other contractors.

The upside is that we’ll have a great new space provpe—
to try new recipes so our list of new family
favourites will grow and you’ll be the
beneficiaries. Stay tuned.for more great eats.
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The Canadian resale housing market is heading towards its second best year on record, accord-
ing to CREA Chief Economist Gregory Klump. He made the comments during his presentation
to the Economic Research Committee of the Canadian Home Builders’ Association (CHBA) in
St. John’s, Nfld. in early March.

“Tracking MLS® sales from the first quarter of 2003, compared to 2004, shows a national in-
crease of 14 per cent in the average price after adjusting for inflation,” Klump said during his
presentation. “There are three provinces where the increase in average price, adjusted for infla-
tion, has surpassed that national average — Quebec, Manitoba and British Columbia.”

CREA'’s Chief Economist told the CHBA Committee that, based on trends through to the end of
January, MLS® sales volume in 2005 would be down 3.5 per cent compared to 2004, which set
records for both volume and number of units sold through the Multiple Listing Service. National
home sales through MLS® totaled 461,535 units in 2004, an annual increase of 4.8 per cent and
the fourth consecutive year in which MLS® residential unit sales set a new annual record. An-
nual activity set records in six provinces — Newfoundland, Prince Edward Island, New Bruns-
wick, Ontario Alberta and British Columbia.

The annual value of MLS® home sales across Canada set a new record in 2004 ($104.4 billion)
for the sixth consecutive year, and was up 15 per cent from 2003. MLS® dollar volume reached
its highest annual record in all provinces except Nova Scotia. In 2004, the national average price
posted its biggest annual increase since 1989, and at $226,170 reached its highest level on re-
cord for the sixth consecutive year.

“Even with that drop from 2004 historic levels, 2005 is on track to be the second best year in the
history of MLS®,” Klump added. (CREA 02/03/2005)

In keeping with the national trends, the Kelowna real estate market remains very strong. Some
of the January 2005 highlights include:

o The market picked up significantly over December 2004.

e The number of new listings was up significantly (almost double) that of last month which
may help to stabilize the market. Because the inventory levels have been so low, many
homeowners have chosen to renovate rather than upgrade.

e The number of residential sales was up 5.8% in January over December at 147 sales which
was virtually the same as January of last year (roughly 3 more sales).

o The value of those sales was up 13% over December which was 22.5% higher than January
of 2004.

o The average sale price was up in January to $307,809. That was a significant increase over
last January’s $254,850.







